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Fortinet looks to recruit
In enterprise offensive

Vendor draws up hit list of resellers
to help it make the push into the
high-end market

sara_yirrellE@vnu.co.uk

Linificd Threat Management (UM
vendor Forriner i drawing up n hit
list of 45 key LI VARS it wants to
partner withtospearhead its push inco
the high-end marker,

The vendor s warking with ics
three distributors — Noxs, Fresh Eog
and VOW -t selece the right part-
ners from borh itsexisting parenee base
and non-Fortinet resellers

Speaking o CRN, Phil Kecling,
who was recently appointed UK and
[reland country manager at Fortinet,
said: "My main focus has been to
move Forriner into the high-end
marker. We very much own the SME
side of the market thanks o our
channel parrners. Bur over the past
fewr years, demand for UTM salutions
has been groswing in the large enter-
prise space.”

Last month, the vendor unveiled
its dedicared high-end produces: a
range of foad-bhalancing switch and
security blades for irs FortiGare-3000
Series (RN, 8 June).

"W want o take whar we have

Ph:l Keeling: We are nat gellmg rid of any
VikRs, W are expanding into 2 now markst.

done with the SME market and repli-
cate this success in the high-end
ket with partners thar understand
how to sell inro che high-end space,”
Keeling said.

However, he srressed that the
SME marke is still very mmportant to
Foriner.

e will still have a lot of parcnees
that sell to SMEs, They are vur bread
arul bureer," he said. "We won't forger
where we started, We are not trying

o strangle the channel, nor ger rd of

any channel partners: we are just
expanding into i new marker.”

Kay Egzleston, managing direcror
of Moxs, said the ligh-end push has
got off o a flying saet,

“There is defimtely the oppar-
tunicy ouc there,” she'éaid, “Forriner
has traditionally been more focused
on SMEs; bur with the new chassis it
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pering the bigeer companies, The pric-
ing model is per-box rather than
per-user, which is also atemeting lopg-
er custoumers:”

Forrinet's first sipnung in its high-
end strategy s Integrator Anmadillo,
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rity services partoer. Armadilloowill
use Forcinet’s Security Operations
Cenrre (SO0 in a Box to offer its
range of LTM produces as a mannged
service otfering,

dark Mewns, managing director of
Armnadillo, said: "Forriner hasallowed
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the maniged security space with 300
in a Box. There is has been a rising
namber of sophisticated  blended
threars, The security we prowide cus-
romers with must be highly compre-
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tor undue risk.” cRM
o Further reading;
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